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AN Qverview

This year, we got some huge wins for a new forestry business looking to have a
steady stream of qualified leads, book out their calendar, and get enough work to
hire more employees and scale.

We brought in 138 gqualified leads over the first 8 months of the campaign at
$65.21/lead and resulted in a 25x return on investment (2400% ROI). The owner has
a /0% close rate, demonstrating the quality of the leads.

At Blossom & Byte Marketing, we pride ourselves on providing uniquely personalized
services so that our clients can outsource their marketing with confidence and focus
on what they do best. We treat each client as if their business were our own.

Scaling a business through paid ads essentially comes down to mapping out a custom
strategy for each business that fits their goals, and providing diligent optimizations to
“crack the funnel” to the point where it’s bringing in sales like a well-oiled machine.
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Challenges &
Objectives

Challenges

e The owner’s schedule was inconsistent, and the he needed help
putting together a marketing strategy to book out his schedule and
have consistent leads rolling in.

e This company had never invested in social media advertising
before — brand new pixel, brand new ad account, brand new

page.

e The client needed help building out his business online presence
In order for the ads to bring the best results (via website, Google
My Business profile, and Facebook business page.

Objectives

Bring in consistent, high-ticket leads
Bring in high quality leads

Book out schedule for the spring and summer
months and build out a consistent source of
new leads

Have confidence and dependability in a
stream of leads to make sure to keep his
employees full time
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The deets

RESULTS

Timeline:
February - September, 2024

e Due to building out a solid foundation prior to
launching the campaign, lead quality was very high,
allowing for the owner to have a 70-80% close rate.
We achieved this by building him a new website that
clearly displayed his expertise and value through

zsx Return on Intentionally crafted messaging.

e Closed 2 high quality leads for a total revenue of
Ad spend $40,000 in the first two weeks of running ads.
Brought in 138 qualified leads over the first
8 months of the campaign with lead costs
stabilizing at an average of $65.21/lead and

resulted in a 25x return on investment
(2,400% ROI).

o Our campaign continues to be the owners main
source of new customers, and we are now in the
process of scaling his ads as he scales his
business.
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Accornplishrnents
Ol.

Funnel/website build

We built a website that
effectively showcases authority
and trustworthiness in this
niche. As a result, we receive
guality, ready-to-buy leads.

(Dialed-in messaging is the #1 key
to winning with paid ads)
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02.

Strategy consulting

This client needed support
articulating the value and
uniqueness of his services and
ensuring that his business had
a compelling online visibility.

(This always starts get getting in
touch with your dream/target clients)

Facebook ad campaign
that brings high quality
leads & sales

Our client has been able to make
significant revenue from these ads
and is now in the process of scaling
his business with the help of
Facebook ads.

(The process of any good ads campaign
begins with a clear understanding of the
target avatar. When this is done well, we
can expect high-quality leads!)




ave a peek on the inside..

© Results v Frequency v Costperresult <~ Budget

18 12 47,781 2.04 $53.03 @ fgg'otcost N (P CPC (cost per
Website Leads Per Lead : link click)

impressions)
14 2 43,262 1.97 $59.87 1
Website Leads Per Lead

14 [2) 29,492 2.33 $55.00 $9.84
Website Leads Per Lead

$9.78 $1.65

$1.56

3@ 27,454 1.63 $158.39 $11.19 $1.38

Website Leads Per Lead

5 2 30,952 1.80 $108.77 @ $10.64 $1.57

Website Leads Per Lead

9 [2] SIS 1.96 $65.68 [2 $9.74 $1.49
Website Leads Per Lead

10 12,198 2.04 $279.38 2 $9.90 $1.41
Website Lead Per Lead

5@ 36,321 1.98 $161.58 [2 $11.23 $1.24
Leads Per Lead

3 875 3 $11.25 $1.89

Multiple conversions @ Accounts Center acc... Per Accounts Center ... Multiple conversions
$10.34 $1.54

Per 1,000 Impressions Per Action
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== } Replies
e ) X H £ - Kelly Wilson
. “ 1 All good things come from Rz _ Doug did a fantastic job on
clearing land on our family property! Thanks for a job well done! i
Southern Wisconsin! & You've invested alotin 11:51 o = @
your land. Let us help you make it more < Facebook
enjoyable for yourself and your family! We
provide practical solutions to encourage local 23 a
wildlife or enhance its beauty. Fill out our quick . Thank yOU, HO”y YOU are tOta”y In
form or call today for a free estimate - zero Ray ol 1
Ubllgﬂtlﬂﬂl roaay 114/ ¥Fm ghar%e tOf mytﬂ.d\{(e.rtls.'ln[?t- IYOU JUSt
O what you thinK IS Tl am
Just click the [Get Quote] button below to get in OK, I will work on another one. i y S - -
touch today! Thank you for updating it. | am a getting great leads and I'm locking
COUDIE RS S iomina = them down to actual jobs. It won't
whole month of November

booked we seem to be be Iong and your Facebook ads
will be hitting $100,000 mark.

consistently staying five
weeksahead on secured jobs.
Once | collect all of my money due

'if_ﬁelaunched—inst'ant2 leads 9' from past and future lockdown
read ATy jobs, I'll be at $91,000 exactly
Yup, just closed the first one
$2000 job going to be working on through EBCE[?OOK ads: | hgve é
the other one shortly great Whitetail consulting job
(Dozens of happy customer + (] i ?grnlgghgs‘rsHv?f;rE asggg me $8000
reviews on the ads . :
Forestry is booming 90% of my
themselves — what better | The &Pay : ;
way to have visibility jobs are coming throughoyou.and
o @ W E R E O e’ your advertising. Appreciate it
online!) very much o
Your forestry needs = our Get quote sdcliol =l <l I s
next project
63 comments 8 shares n Z X C V B N M @
) e SO 123 @ space return
(This ad alone brought in 6/14/2024
over $200,000!) 10/13/24
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SUNMNATY

We use tested and proven ads
strategies with our clients.

Our clients’ wins are OUR wins.

We work with our clients as
diligently as a business partner to

That said, we've seen over and _
help them reach their goals.

over that a customized approach
brings in the best possible results.

We work with our clients to hit both Ready 1O see Wha\t ads CaN

short term and long term goals,

building a firm foundation for dQ er yQur bUSH\eSS?
consistent sales. BOOK A FREE STRATEGY CALL

BOOK NOW_:' /


https://go.blossomandbytemarketing.com/free-strategy-call-page-booking

