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C H A P T E R  1

Formula for Defining Your 
Home Buying Goals

Before you even start looking at listings, it’s 
crucial to clarify what you truly want and need 
in a home. Consider these key questions:

What is my budget?  
Determine your budget by using this guide:

Basic Home Buying Budget Formula
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BREAKING IT DOWN

Mortgage Payment Factor
This depends on your loan term and interest 
rate. It can be found using mortgage calculators 
or estimated using a loan amortization formula.

Debt-to-Income (DTI) Ratio 
Constraint
Your total monthly debt payments, including 
the mortgage, should be ≤ 36-43% of your gross 
income.
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Down Payment Contribution
The more you put down, the more home you can 
afford
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Reverse Calculation to 
Determine Required Income for 
a $900,000 Home
Given:

•	 Target Home Price: $900,000
•	 Down Payment: 20%
•	 Loan Term: 30 years
•	 Interest Rate: 6%
•	 Monthly Debts: $500
•	 Mortgage Factor (for 6% interest over 

30 years): 0.0016679 per $1 loaned
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Where do I want to live?
Generalized Income and Living Areas in San 
Diego

Income Per Year Potential Areas In SD

$50K to $75K Chula Vista, El Cajon, 
Spring Valley,,Lemon 
Grove

$75K-$100K La Mesa, Mira Mesa, 
Rancho San Diego

$100K-$150K North Park, Serra Mesa, 
Point Loma, San Carlos

$150K-$200K University City, Tierra 
Santa, Scripps Ranch, 
Del Cerro
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$200K-$300K Mission Hills, 
Coronado, Encinitas, 
Carmel Valley

$300K and Up La Jolla, Del Mar, 
Rancho Santa Fe, 
Fairbanks Ranch.

You Can Live Anywhere: Understanding Home 
Buying Variables

When it comes to purchasing a home, many 
people assume that their income strictly 
determines where they can live. While income is 
certainly an important factor, it is not the only 
variable. The reality is that a buyer’s ability to 
purchase a home in a specific area depends on 
multiple financial and personal factors.
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Here’s why buyers have more flexibility than they 
might think:

The Power of a Larger Down 
Payment
A bigger down payment can significantly expand 
your options. If a buyer has been saving for years, 
received an inheritance, or has access to family 
financial support, they can put down more 
money upfront. A larger down payment means:

•	 A smaller loan amount, making it 
easier to qualify for financing.

•	 Lower monthly mortgage payments, 
freeing up more budget.

•	 The ability to avoid Private Mortgage 
Insurance (PMI) when putting down 
20% or more.
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Family or Parental Financial 
Assistance
Many first-time homebuyers receive financial 
help from parents or family members. This can 
be in the form of:

•	 Gifted down payment funds (often 
allowed by lenders with documentation).

•	 Co-signing a mortgage to help qualify 
for a higher loan amount.

•	 Private loans from family with flexible 
repayment terms.

Alternative Loan Programs & 
Assistance
Different types of loan programs can make 
homeownership more accessible in higher-
priced areas:



T h e S m a r t e r H o m e B u y e r s G u i d e

12

•	 FHA Loans (3.5% down payment)
•	 VA Loans (0% down for veterans)
•	 First-time homebuyer programs 

offering grants or down payment 
assistance

•	 Jumbo Loans for high-priced markets

These financing options allow buyers to qualify 
for homes they may not have considered based 
solely on income.

Choosing a Different Property 
Type
Not every home purchase has to be a single-
family residence. Buyers looking to live in a 
specific area can consider:

•	 Condos or townhomes, which are often 
more affordable than houses.
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•	 Multi-family properties (duplex/
triplex), where rental income helps 
cover the mortgage.

•	 Fixer-uppers, which may be priced 
lower and allow buyers to invest in 
renovations over time.

Interest Rates and Market 
Conditions

•	 Lower interest rates can increase buying 
power by keeping monthly payments 
lower.

•	 Market fluctuations can make once-
expensive areas more accessible when 
prices drop.

•	 Creative financing options like 
adjustable-rate mortgages (ARMs) can 
lower initial costs.
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Lifestyle Trade-Offs & Budget 
Adjustments
Buyers can rework their budget to prioritize 
living in their desired location. Some trade-offs 
include:

•	 Reducing discretionary spending 
(fewer vacations, dining out less).

•	 Taking on a second income source 
(freelancing, side hustles).

•	 Living in a smaller home in a prime 
area rather than a larger home in a less 
desirable one.
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House Hacking & Rental Income
Some buyers offset housing costs by:

•	 Renting out a portion of their home 
(ADU, guest house, or spare room).

•	 Purchasing a multi-unit property and 
living in one unit while renting out the 
others.

•	 Listing a property on short-term rental 
platforms for extra income.

The Long-Term Strategy
Some buyers purchase a home in an affordable 
area first to build equity, then later sell and move 
to their ideal neighborhood. This “starter home” 
strategy allows them to enter the market and 
move up over time.
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Conclusion: Income Isn’t 
Everything
While income plays a role in home affordability, 
there are many ways to make homeownership 
possible in the location you desire. With a 
combination of savings, financial assistance, 
smart budgeting, creative financing, and strategic 
decision-making, buyers can often live where 
they want—not just where income suggests 
they “should” live.

Take some time to write down your must-haves, 
your nice-to-haves, and your deal-breakers. This 
clarity will help you stay focused as you search 
for the right home.

Considering Your Future Needs
While it’s easy to think about your current needs, 
it’s equally important to plan ahead. Will you 
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need extra bedrooms for a growing family? Do 
you plan to work from home and require office 
space? Consider how your life may change in the 
next 5-10 years.

What Kind of Home Fits My 
Lifestyle?
Choosing the right home is about more than just 
price—it’s about how well a home fits into your 
lifestyle. Your home should complement your 
daily routines, long-term goals, and personal 
preferences. To find the best fit, consider the 
following factors:

Location and Commute
•	 If you need to be close to work, schools, 

or family, urban neighborhoods like 
Downtown San Diego, Hillcrest, or 
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North Park offer convenience and 
walkability.

•	 If you prefer a quieter suburban setting, 
areas like Carmel Valley, Scripps 
Ranch, or Rancho Bernardo may be a 
better fit.

•	 For those who don’t mind a longer 
commute but want more space, semi-
rural areas like Alpine, Jamul, or 
Fallbrook provide larger lots and scenic 
surroundings.

Home Size and Layout
•	 If you need extra bedrooms for family, 

guests, or a home office, master-
planned communities like 4S Ranch, 
Del Sur, or Eastlake often provide 
spacious homes with modern layouts.
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•	 If an open floor plan for entertaining 
is a priority, newer developments in 
Otay Ranch, Pacific Highlands Ranch, 
and Mission Valley offer contemporary 
designs.

•	 For those who prefer a single-level home 
for convenience, coastal communities 
like Carlsbad, Encinitas, or La Jolla 
have many ranch-style homes.

Maintenance and Upkeep
•	 If you want a low-maintenance lifestyle, 

condo and townhome communities 
in Little Italy, Mission Valley, or UTC 
offer minimal upkeep with shared 
amenities.

•	 If you enjoy taking care of a yard, single-
family neighborhoods in Poway, 
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Tierra Santa, and Rancho Peñasquitos 
provide larger outdoor spaces.

•	 For those open to fixer-uppers, older 
neighborhoods like Golden Hill, 
Kensington, and South Park offer 
charming homes with renovation 
potential.

Lifestyle and Hobbies
•	 If you love cooking and hosting, homes 

in La Jolla, Del Mar, and Rancho Santa 
Fe often feature chef ’s kitchens and 
expansive dining spaces.

•	 For extra storage or hobby space, 
properties in El Cajon, Bonita, and 
Valley Center offer larger garages and 
additional storage buildings.
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•	 If you want space for a home gym, 
workshop, or creative studio, custom 
homes in Escondido, Fallbrook, and 
Jamul can accommodate specialized 
needs.

Family and Future Plans
•	 If you’re planning for a family, top-

rated school districts in Carmel Valley, 
Scripps Ranch, and Poway make these 
areas ideal.

•	 If pet-friendly spaces are important, 
neighborhoods with trails and dog 
parks like Mission Hills, Ocean Beach, 
and Serra Mesa are great choices.

•	 If you want to age in place, communities 
with single-story homes in San Marcos, 
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Rancho Bernardo, and Carlsbad offer 
accessibility and convenience.

Financial Considerations
•	 If you need a more affordable home, 

emerging neighborhoods like Chula 
Vista, Lemon Grove, and Spring Valley 
may offer better value.

•	 If you’re looking for luxury, high-end 
communities like Del Mar, Rancho 
Santa Fe, and Coronado provide 
premium real estate options.

•	 If rental income is part of your plan, 
multi-family-friendly areas like 
Normal Heights, City Heights, and 
Logan Heights allow for investment 
opportunities.
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Community and Amenities
•	 If you love being close to nightlife, 

dining, and entertainment, Downtown 
San Diego, Gaslamp, and Little Italy 
are vibrant choices.

•	 If access to parks, hiking, and outdoor 
recreation is important, La Mesa, 
Torrey Highlands, and Sabre Springs 
offer scenic surroundings.

•	 If you prefer a private, gated community 
with exclusive amenities, Fairbanks 
Ranch, The Crosby, and The Bridges 
in Rancho Santa Fe provide luxury 
living.
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How Long Will You Live in Your 
Home?
Deciding how long to stay in a home is an 
important part of choosing the right property. 
Buyers typically fall into one of three categories:

Starter Home (3-7 Years)

•	 First-time buyers often purchase a more 
affordable home to gain equity and 
transition into homeownership.

•	 Smaller condos, townhomes, or modest 
single-family homes work well as 
stepping stones to larger properties in 
the future.

•	 Located in emerging or developing 
neighborhoods, starter homes allow 
buyers to build financial stability before 
upgrading.



Ta nya W i l l i a m s

25

•	 Buyers in this category may move due 
to career changes, expanding families, 
or increased income that allows for a 
larger home.

Forever Home (10+ Years or Lifetime)

•	 A forever home is typically purchased 
with long-term stability in mind, 
meaning buyers prioritize size, location, 
and future needs.

•	 These homes often include multiple 
bedrooms, larger lots, and family-
friendly layouts to accommodate 
growing families.

•	 Located in well-established 
neighborhoods with strong school 
districts, forever homes provide a sense 
of community and security.
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•	 Buyers choosing forever homes often 
make renovations or customizations to 
fit their lifestyle, hobbies, and long-
term goals.

Retirement or Downsizing Home

•	 Empty nesters or retirees may 
choose a home that is smaller, more 
manageable, and closer to essential 
services.

•	 Single-level homes, condos, or 
townhomes in low-maintenance 
communities provide ease of living.

•	 Buyers often prioritize locations near 
family, medical facilities, and social 
amenities to maintain a high quality of 
life.
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•	 Many retirement homes are purchased 
in coastal communities, 55+ 
neighborhoods, or quiet suburban 
areas.

Making the Right Choice
Your home should be a reflection of how you live 
and what you value most. By prioritizing your 
needs and considering your long-term goals, 
you can find a home that enhances your lifestyle 
rather than just provides a place to live.

Take the time to explore different neighborhoods 
and visit various types of homes. The right home 
isn’t just about square footage—it’s about how 
well it fits you.

What features are non-negotiable for me?



NOTES:
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C H A P T E R  2

Understanding the 
Financial Side of 
Buying a Home

Setting Your Budget
Your budget isn’t just about the purchase price of 
the home. You also need to consider:

• Closing costs: Typically range from 
2-5% of the home’s purchase price.

• Property taxes: Varies by location and 
home value.
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•	 Homeowners insurance: A 
requirement for most mortgages.

•	 Maintenance and repairs: Unexpected 
expenses always arise.

•	 Monthly mortgage payments: 
Principal, interest, taxes, and insurance 
(PITI).

Understanding Your Credit 
Score
Your credit score plays a major role in determining 
your mortgage interest rate. Before applying for 
a loan, check your credit report and take steps to 
improve your score if needed.
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Getting Pre-Approved for a 
Mortgage
A mortgage pre-approval gives you a clear idea of 
how much home you can afford and strengthens 
your position when making an offer. It also helps 
sellers take your offer more seriously.

What Lenders Look for in a Pre-
Approval Process
To get pre-approved, lenders evaluate several 
factors to determine your ability to repay a 
mortgage:

•	 Credit Score: A higher score generally 
results in better loan terms.

•	 Debt-to-Income Ratio (DTI): Lenders 
assess how much of your income is used 
to pay existing debts.
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•	 Employment History: Stability in your 
job and income is crucial for approval.

•	 Down Payment Amount: The more you 
can put down, the better your mortgage 
terms may be.

•	 Assets and Savings: Lenders want to see 
that you have funds for a down payment 
and reserves for emergencies.
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DOCUMENTS NEEDED FOR 
MORTGAGE PRE-APPROVAL

To get pre-approved, be prepared to pro-
vide the following documents:

Income and Employment 
Verification

•	 Recent pay stubs (typically last 30-60 
days)

•	 W-2 forms from the past two years
•	 Tax returns for the past two years 

(especially if self-employed)
•	 Proof of any additional income (bonuses, 

rental income, etc.)
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Credit and Debt Information
•	 Authorization for a credit check
•	 Statements for all outstanding debts 

(credit cards, student loans, auto loans, 
etc.)

Asset and Savings 
Documentation

•	 Bank statements from the last two to 
three months

•	 Investment account statements (stocks, 
bonds, retirement funds, etc.)

•	 Proof of any large deposits (lenders want 
to ensure funds are not borrowed)
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Personal Identification and 
Legal Documents

•	 Driver’s license or government-issued 
ID

•	 Social Security number
•	 Divorce decree (if applicable for 

financial obligations)
•	 Bankruptcy or foreclosure records (if 

applicable)

How to Strengthen Your Pre-
Approval Chances

•	 Reduce Your Debt: Paying down credit 
cards and loans improves your DTI 
ratio.

•	 Improve Your Credit Score: Avoid late 
payments and disputes before applying.
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•	 Increase Your Savings: Having reserves 
beyond the down payment makes you a 
stronger borrower.

•	 Avoid New Credit Accounts: Opening 
new lines of credit can temporarily 
lower your score.

•	 Stay at Your Current Job: Switching jobs 
before applying may create instability 
concerns for lenders.

Once pre-approved, you will receive a pre-
approval letter, which you can present to sellers 
when making an offer. This letter strengthens 
your negotiating position and speeds up the 
closing process.



NOTES:





41

CHAPTER 3CHAPTER 3
Choosing your realtor to 
help you find your home!





43

C H A P T E R  3

Choosing Your Realtor to 
Help You Find Your Home!

Buying a home is one of the most significant 
financial decisions you’ll ever make. While 
starting your search online is a great first step—
over 90% of buyers browse real estate websites like 
Zillow, Realtor.com, and Redfin—it’s essential to 
recognize that these platforms don’t always tell 
the whole story. This is where a knowledgeable 
and experienced realtor becomes invaluable. A 
realtor not only helps you find the right home 
but also provides expertise, market knowledge, 
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and negotiation skills to ensure you make the 
best investment possible.

Why Work with a Realtor?
1. Access to Exclusive Listings

Many homes are sold before they even appear on 
public listing sites. A realtor has access to multiple 
listing services (MLS) and private listings, giving 
you a broader selection of potential homes. They 
can also alert you to upcoming properties that 
match your criteria.

2. Local Market Knowledge

Your realtor understands neighborhood trends, 
school districts, property values, and future 
development plans. This insight helps you choose 
a location that aligns with your needs and holds 
strong long-term value.
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3. Expertise in Evaluating Homes

A home might look perfect in photos, but a realtor 
knows what to watch out for, from foundation 
issues to potential red flags that could cost you 
in the future. They guide you through home 
inspections, helping you understand structural 
integrity, maintenance concerns, and potential 
repairs.

4. Skilled Negotiation

Realtors negotiate on your behalf to ensure you get 
the best price and terms. Whether it’s negotiating 
a lower price, securing seller concessions, or 
addressing inspection concerns, their experience 
can save you thousands of dollars.

5. Handling Paperwork & Legalities

Buying a home involves contracts, disclosures, 
and legal documents. A realtor ensures everything 
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is completed correctly, protecting you from 
costly mistakes and ensuring the transaction 
runs smoothly.

6. Guidance on Financing & Lenders

Your realtor can connect you with trusted 
mortgage lenders, helping you understand 
loan options, interest rates, and pre-approval 
requirements. This guidance makes financing 
easier and ensures you’re shopping within your 
budget.

7. Personalized Home Search Assistance

Instead of sifting through hundreds of online 
listings, your realtor curates properties that 
match your needs. They consider your must-
haves, deal-breakers, and lifestyle preferences, 
streamlining the search process.
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8. Scheduling & Coordinating Home Tours

Once you’ve identified potential homes, your 
realtor arranges and coordinates showings, 
ensuring you maximize your time by viewing 
multiple properties efficiently.

9. Insights on Property Value & Investment 
Potential

Beyond finding a home, a realtor helps assess 
whether the property is a smart investment. 
They analyze market conditions, resale potential, 
and whether a home is priced fairly compared to 
similar properties.

10. Support Through Closing & Beyond

From making an offer to finalizing the deal, a 
realtor guides you through every step. They work 
with escrow officers, title companies, and home 
inspectors to ensure a smooth closing process. 
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Even after closing, they remain a valuable resource 
for recommendations on home improvement 
professionals and market updates.
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STEPS TO CHOOSING 
THE RIGHT HOME WITH 

YOUR REALTOR

Choosing the Right Area
Once you’ve explored options online, work 
with your realtor to narrow down locations by 
considering:

•	 Commute Times: How far is the 
home from work, school, or essential 
amenities?

•	 Neighborhood Atmosphere: Realtors 
provide insights on safety, community 
feel, and noise levels.

•	 Schools: Even if you don’t have 
children, being in a good school district 
boosts resale value.
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•	 Nearby Amenities: Proximity to 
shopping, dining, and entertainment.

•	 Future Growth: Your realtor can 
research city plans, upcoming 
developments, and potential impacts 
on property values.

Scheduling Home Tours
After identifying homes of interest:

•	 Contact Your Realtor: Provide them 
with a list of properties, and they will 
schedule showings.

•	 Plan a Tour Schedule: Your realtor 
organizes tours efficiently to maximize 
your time.

•	 Attend Open Houses: Your realtor 
can accompany you to open houses to 
provide insights and guidance.
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What to Look for During a Home 
Visit
Your realtor will help you evaluate:

•	 General Condition: Checking 
for damage, water leaks, or poor 
maintenance.

•	 Neighborhood Feel: Visiting at 
different times of the day to assess 
noise and traffic.

•	 Storage Space: Ensuring there’s enough 
closet and garage space.

•	 Functionality: Testing light switches, 
faucets, doors, and windows.

Making a Shortlist & Deciding
After viewing homes, your realtor helps you 
compare them based on location, price, condition, 
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and overall appeal. They assist in weighing pros 
and cons, reviewing inspection reports, and 
ultimately making an informed decision.

Finalizing Your Home Purchase
Once you choose a home, your realtor:

•	 Helps draft and submit a competitive 
offer.

•	 Negotiates terms and contingencies.
•	 Oversees the inspection and appraisal 

process.
•	 Guides you through the closing process.

Conclusion
Working with a realtor is more than just having 
someone show you homes—it’s about having 
a dedicated professional who advocates for 
your best interests every step of the way. From 
understanding the market to negotiating deals 
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and ensuring a seamless closing, a realtor brings 
expertise and peace of mind to your home-buying 
journey. Choosing the right realtor can make all 
the difference in finding the perfect home while 
avoiding common pitfalls along the way.



NOTES:
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C H A P T E R  4

Making an Offer and 
Negotiating

Once you’ve found the home you love, it’s time 
to make an offer. The process involves strategic 
planning, negotiations, and understanding the 
dynamics of the current market. Here’s what you 
need to know:

Steps to Making an Offer
1. Determine Your Offer Price

○ Review comparable sales (comps) 
in the area.
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	○ Assess the home’s condition and any 
repairs needed.

	○ Factor in market conditions (buyer’s 
market vs. seller’s market).

2.	 Include Contingencies
	○ Financing Contingency: Ensures 

you can back out if your loan falls 
through.

	○ Home Inspection Contingency: 
Allows for renegotiation or 
withdrawal if significant issues are 
found.

	○ Appraisal Contingency: Ensures 
the home is valued at or above the 
offer price.

	○ Sale of Current Home 
Contingency: If applicable, ensures 
you don’t own two homes at once.
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3.	 Submit Earnest Money Deposit
	○ A deposit (typically 1-3% of the 

purchase price) shows serious 
intent to buy.

	○ The deposit is held in escrow and 
applied to the final purchase.

4.	 Present Your Offer
	○ Your real estate agent will draft and 

submit the offer in writing to the 
seller.

	○ The offer will include the purchase 
price, contingencies, closing 
timeline, and any additional terms.
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Understanding Counteroffers
•	 The seller may accept, reject, or counter 

your offer.
•	 Common counteroffer changes include 

price, contingencies, or closing date 
adjustments.

•	 You can accept, counter back, or walk 
away.

Competitive Strategies
•	 Offer Above Asking Price: Common 

in a seller’s market.
•	 Escalation Clause: Automatically 

increases your bid up to a set limit if 
another offer comes in higher.

•	 Waiving Contingencies: Reduces seller 
risk but increases buyer responsibility.
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•	 Flexible Closing Date: Can appeal to 
sellers with timing constraints.

•	 Personal Letter: Some buyers write 
letters to sellers to create an emotional 
connection.

Why the Highest Offer Isn’t 
Always the Best

•	 Sellers consider financing stability, 
quick closing potential, and low-risk 
contingencies over just price.

•	 Cash offers with fewer contingencies 
often win over higher financed offers.

•	 A solid, well-prepared offer stands out 
more than just the dollar amount.



T h e S m a r t e r H o m e B u y e r s G u i d e

62

Understanding these steps and strategies will 
help you craft a strong, competitive offer 
while protecting your interests throughout the 
negotiation process.
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C H A P T E R  5

Understanding Escrow 
and Closing the Deal

The Escrow Process: 
What Happens After Your Offer 
is Accepted
Once your offer is accepted, the home enters 
escrow. This means a neutral third party, the 
escrow company, holds funds and documents 
until all conditions are met. Escrow ensures 
that the buyer and seller fulfill their contractual 
obligations before money or property changes 
hands.
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Steps in the Escrow Process
1.	 Opening Escrow: The buyer submits 

an earnest money deposit (typically 
1-3% of the home’s price), which is held 
by the escrow company.

2.	 Title Search & Insurance: The escrow 
company ensures the seller has a clear 
title with no outstanding liens.

3.	 Home Inspection: The buyer arranges 
for a professional inspection to assess 
the home’s condition.

4.	 Loan Processing & Appraisal: The 
lender orders an appraisal to confirm 
the home’s value.

5.	 Contingency Deadlines & Releases:
	○ Inspection Contingency The 

buyer reviews the home’s condition 
and negotiates repairs if necessary.
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	○ Appraisal Contingency  The 
lender verifies that the home is 
worth the agreed price.

	○ Loan Contingency The buyer 
confirms final loan approval.

6.	 Final Walk-Through: The buyer 
ensures agreed-upon repairs are 
completed and the home is in the 
expected condition.

7.	 Signing Closing Documents: Both 
parties sign final documents, often 
electronically via DocuSign or another 
e-signature platform.

8.	 Funding & Closing: The lender 
disburses funds, and ownership 
officially transfers.

9.	 Receiving the Keys: Once the 
transaction is recorded, the buyer gets 
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the keys, typically from the seller’s 
agent or escrow officer.

Document Handling in Escrow
During escrow, numerous legal and financial 
documents must be reviewed and signed. These 
include:

•	 Purchase Agreement: Details all terms 
of the sale.

•	 Title Report: Confirms legal 
ownership and any encumbrances.

•	 Loan Documents: Outlines mortgage 
terms, interest rates, and repayment 
schedule.

•	 Escrow Instructions: Specifies how 
funds and documents will be managed.

•	 Closing Disclosure: Provides a final 
breakdown of loan costs and payments.
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What Happens if There Are 
Delays?
If a party fails to meet a deadline, the escrow 
company may issue a Demand to Perform, 
giving a set time to resolve the issue. If the 
problem persists, the contract may be canceled 
or renegotiated.

How Realtors and Escrow Work Together

•	 The Buyer’s Agent: Helps the buyer 
track deadlines, negotiate repairs, and 
manage paperwork.

•	 The Seller’s Agent: Ensures the seller 
meets contractual conditions and 
prepares for closing.

•	 Escrow Company: Keeps everything 
on schedule, holding funds securely 
until all terms are met.
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Escrow ensures a smooth and legally sound 
transaction, protecting both the buyer and seller 
throughout the home-buying process.



NOTES:
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C H A P T E R  6

Moving In

Coordinating Move-In Dates
Once escrow closes, coordinating your 
move-in date is essential. Some buyers move in 
immediately, while others may need to wait due 
to rent-back agreements or scheduling conflicts 
with movers.

Setting Up Utilities and Services 
in San Diego
Before moving in, ensure your home is ready by 
setting up essential services:
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•	 Electricity & Gas: San Diego Gas & 
Electric (SDG&E) – (800) 411-7343

•	 Water & Sewer: City of San Diego Public 
Utilities – (619) 515-3500

•	 Trash & Recycling: Environmental 
Services Department – (858) 694-7000

•	 Internet & Cable:
	○ Cox Communications – (619) 

262-1122
	○ AT&T – (800) 288-2020
	○ Spectrum – (866) 863-4856

•	 Home Security: Various providers 
available – research the best fit for your 
needs.



Ta nya W i l l i a m s

79

Final Move-In Checklist
•	 Conduct a deep clean before 

unpacking.
•	 Check that all appliances and systems 

are functioning properly.
•	 Walk through the home to ensure 

nothing was left behind by the previous 
owner.

•	 Celebrate your new home and start 
making it your own!

Moving into a new home is an exciting milestone. 
With careful planning and coordination, you can 
make the transition as smooth and stress-free as 
possible.



NOTES:
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C H A P T E R  7

Settling into Your New 
Home

Congratulations! You’ve successfully closed on 
your new home and moved in. Now it’s time to 
settle in and make it truly yours.

Unpacking and Organizing
• Prioritize Essential Areas: Focus on 

setting up the kitchen, bedrooms, and 
bathrooms first.

• Label and Organize: Keep similar 
items together to make unpacking 
easier.
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•	 Storage Solutions: Use shelving, bins, 
and drawer organizers to maximize 
space.

Updating Important Information
•	 Change Your Address: Notify the post 

office, banks, employers, and other 
necessary institutions.

•	 Register for Local Services: 
If required, update your voter 
registration, vehicle registration, and 
driver’s license.

•	 Meet Your Neighbors: Building 
relationships with those around you 
can help you integrate into your new 
community.



Ta nya W i l l i a m s

85

Home Maintenance and 
Security

•	 Change the Locks: Ensure security by 
replacing old locks or rekeying them.

•	 Test Safety Features: Check smoke 
detectors, carbon monoxide alarms, 
and home security systems.

•	 Create a Maintenance Schedule: 
Regularly service HVAC systems, 
plumbing, and roofing.

Exploring Your Neighborhood
•	 Find Local Essentials: Locate grocery 

stores, hospitals, schools, and public 
transit options.

•	 Discover Recreation Options: Check 
out local parks, gyms, restaurants, and 
entertainment venues.
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•	 Join Community Groups: Attend 
neighborhood meetings or join social 
media groups to stay informed.

Settling into a new home takes time, but with 
a little effort, you’ll soon feel comfortable and 
connected in your new space.



NOTES:
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🏡 Homebuyer’s Property Checklist

Property 1

Property Address: 
______________________________________ 
Listing Price: _______________ 
MLS # (if applicable): _______________ 
Date Viewed: _______________

📝 General Property Information
•	 🔲 Single-Family Home

•	 🔲 Condo

•	 🔲 Townhouse

•	 🔲 Duplex

•	 🔲 Other: ____________

•	 🏠 Year Built: _______________

•	 📏 Square Footage: _______________

•	 🛏️ Bedrooms: ____________
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•	 🛁 Bathrooms: ____________

•	 🏡 Lot Size: _______________

•	 🚗 Garage: 🔲 Yes 🔲 No 🔲 Attached  Detached

•	 HOA Fees: $____________ per __________
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🔍 Condition & Features
✅ Exterior & Structure

•	 🔲 Good Curb Appeal

•	 🔲 Roof Condition (Age: _____ years)

•	 🔲 Foundation Condition

•	 🔲 Windows & Doors Condition

•	 🔲 Landscaping / Yard

✅ Interior

•	 🔲 Move-In Ready

•	 🔲 Walls & Paint Condition

•	 🔲 Flooring (Carpet/Tile/Wood)

•	 🔲 �Kitchen Condition (Appliances, Cabinets, 
Counters)

•	 🔲 Bathroom Condition (Showers, Toilets, Sinks)

•	 🔲 Closet & Storage Space

•	 🔲 Natural Lighting
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✅ Major Systems

•	 🔲 HVAC (Heating & Cooling) Condition

•	 🔲 Electrical System (Outlets, Breakers)

•	 🔲 Plumbing & Water Pressure

•	 🔲 Water Heater (Age: _____ years)

✅ Neighborhood & Location

•	 🔲 Commute Time: ___________

•	 🔲 Schools Nearby (Ratings: _____)

•	 🔲 Walkability / Public Transportation

•	 🔲 Noise Level (Quiet / Moderate / Loud)

•	 🔲 Nearby Amenities (Parks, Shops, Restaurants)

✅ Additional Features

•	 🔲 Smart Home Features

•	 🔲 Security System

•	 🔲 Energy Efficiency (Solar Panels, Insulation)

•	 🔲 Laundry Room

•	 🔲 Basement / Attic Space
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📊 Property Rating (1-5 Stars)
•	 Location: ⭐⭐⭐⭐⭐

•	 Condition: ⭐⭐⭐⭐⭐

•	 Features: ⭐⭐⭐⭐⭐

•	 Value for Price: ⭐⭐⭐⭐⭐

📝 Notes & First Impressions

🏡 Next Steps

🔲 Schedule Second Viewing 

🔲 Compare to Other Homes 

🔲 Request Seller Disclosures 

🔲 Contact Lender for Financing Options



NOTES:
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🏡 Homebuyer’s Property Checklist

Property 2

Property Address: 
______________________________________ 
Listing Price: _______________ 
MLS # (if applicable): _______________ 
Date Viewed: _______________

📝 General Property Information
•	 🔲 Single-Family Home

•	 🔲 Condo

•	 🔲 Townhouse

•	 🔲 Duplex

•	 🔲 Other: ____________

•	 🏠 Year Built: _______________

•	 📏 Square Footage: _______________

•	 🛏️ Bedrooms: ____________
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•	 🛁 Bathrooms: ____________

•	 🏡 Lot Size: _______________

•	 🚗 Garage: 🔲 Yes 🔲 No 🔲 Attached  Detached

•	 HOA Fees: $____________ per __________



98

🔍 Condition & Features
✅ Exterior & Structure

•	 🔲 Good Curb Appeal

•	 🔲 Roof Condition (Age: _____ years)

•	 🔲 Foundation Condition

•	 🔲 Windows & Doors Condition

•	 🔲 Landscaping / Yard

✅ Interior

•	 🔲 Move-In Ready

•	 🔲 Walls & Paint Condition

•	 🔲 Flooring (Carpet/Tile/Wood)

•	 🔲 �Kitchen Condition (Appliances, Cabinets, 
Counters)

•	 🔲 Bathroom Condition (Showers, Toilets, Sinks)

•	 🔲 Closet & Storage Space

•	 🔲 Natural Lighting
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✅ Major Systems

•	 🔲 HVAC (Heating & Cooling) Condition

•	 🔲 Electrical System (Outlets, Breakers)

•	 🔲 Plumbing & Water Pressure

•	 🔲 Water Heater (Age: _____ years)

✅ Neighborhood & Location

•	 🔲 Commute Time: ___________

•	 🔲 Schools Nearby (Ratings: _____)

•	 🔲 Walkability / Public Transportation

•	 🔲 Noise Level (Quiet / Moderate / Loud)

•	 🔲 Nearby Amenities (Parks, Shops, Restaurants)

✅ Additional Features

•	 🔲 Smart Home Features

•	 🔲 Security System

•	 🔲 Energy Efficiency (Solar Panels, Insulation)

•	 🔲 Laundry Room

•	 🔲 Basement / Attic Space
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📊 Property Rating (1-5 Stars)
•	 Location: ⭐⭐⭐⭐⭐

•	 Condition: ⭐⭐⭐⭐⭐

•	 Features: ⭐⭐⭐⭐⭐

•	 Value for Price: ⭐⭐⭐⭐⭐

📝 Notes & First Impressions

🏡 Next Steps

🔲 Schedule Second Viewing 

🔲 Compare to Other Homes 

🔲 Request Seller Disclosures 

🔲 Contact Lender for Financing Options
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🏡 Homebuyer’s Property Checklist

Property 3

Property Address: 
______________________________________ 
Listing Price: _______________ 
MLS # (if applicable): _______________ 
Date Viewed: _______________

📝 General Property Information
•	 🔲 Single-Family Home

•	 🔲 Condo

•	 🔲 Townhouse

•	 🔲 Duplex

•	 🔲 Other: ____________

•	 🏠 Year Built: _______________

•	 📏 Square Footage: _______________

•	 🛏️ Bedrooms: ____________
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•	 🛁 Bathrooms: ____________

•	 🏡 Lot Size: _______________

•	 🚗 Garage: 🔲 Yes 🔲 No 🔲 Attached  Detached

•	 HOA Fees: $____________ per __________
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🔍 Condition & Features
✅ Exterior & Structure

•	 🔲 Good Curb Appeal

•	 🔲 Roof Condition (Age: _____ years)

•	 🔲 Foundation Condition

•	 🔲 Windows & Doors Condition

•	 🔲 Landscaping / Yard

✅ Interior

•	 🔲 Move-In Ready

•	 🔲 Walls & Paint Condition

•	 🔲 Flooring (Carpet/Tile/Wood)

•	 🔲 �Kitchen Condition (Appliances, Cabinets, 
Counters)

•	 🔲 Bathroom Condition (Showers, Toilets, Sinks)

•	 🔲 Closet & Storage Space

•	 🔲 Natural Lighting
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✅ Major Systems

•	 🔲 HVAC (Heating & Cooling) Condition

•	 🔲 Electrical System (Outlets, Breakers)

•	 🔲 Plumbing & Water Pressure

•	 🔲 Water Heater (Age: _____ years)

✅ Neighborhood & Location

•	 🔲 Commute Time: ___________

•	 🔲 Schools Nearby (Ratings: _____)

•	 🔲 Walkability / Public Transportation

•	 🔲 Noise Level (Quiet / Moderate / Loud)

•	 🔲 Nearby Amenities (Parks, Shops, Restaurants)

✅ Additional Features

•	 🔲 Smart Home Features

•	 🔲 Security System

•	 🔲 Energy Efficiency (Solar Panels, Insulation)

•	 🔲 Laundry Room

•	 🔲 Basement / Attic Space
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📊 Property Rating (1-5 Stars)
•	 Location: ⭐⭐⭐⭐⭐

•	 Condition: ⭐⭐⭐⭐⭐

•	 Features: ⭐⭐⭐⭐⭐

•	 Value for Price: ⭐⭐⭐⭐⭐

📝 Notes & First Impressions

🏡 Next Steps

🔲 Schedule Second Viewing 

🔲 Compare to Other Homes 

🔲 Request Seller Disclosures 

🔲 Contact Lender for Financing Options
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🌟 🌟 
CAREFREE CAREFREE 

CHECKLiST FOR CHECKLiST FOR 
MOViNGMOViNG
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📦 Prior to Your Move:
✅ Arrange for Moving – Hire a moving company or 

rent a truck. 🚛
✅ Gather Supplies – Boxes 📦, tape 🎗️, rope 🧵, 

and other packing materials.
✅ Plan Travel & Lodging – If moving long-distance, 

book accommodations 🏨.
✅ Create a Packing Plan – Pack essential items last 
📌.

✅ Notify Others of Your New Address ✉️:

•	 🏤 Post Office
•	 💳 Charge Accounts & Subscriptions
•	 🏡 Relatives & Friends
•	 🎓 National & Alumni Organizations
•	 🏦 Retirement Accounts

✅ Notify Government Agencies 🏛️.
✅ Save Moving Expense Receipts 💰 – Some 

expenses may be tax deductible if the move is 
work-related! Keep receipts for:

•	 🍽️ Meals
•	 🛏️ Lodging
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•	 ⛽ Gasoline
•	 🏡 House-Hunting Expenses

⏳ 2 Weeks Prior to Your Move:
🔲 Transfer Utilities & Cancel Current Services 🏡:

•	 🔥 Gas
•	 ⚡ Electric
•	 💦 Water
•	 📺 Cable
•	 📞 Phone
•	 ✅ Set up new utilities at your new address.

🔲 Service Your Car 🚗 – Get an oil change, 
check brakes & tires if driving long-distance.

🔲 Recruit a Moving Team 🤝 – Friends, family, 
or hired helpers.

🔲 Arrange Child & Pet Care 🐶👶 – Moving 
day can be chaotic!

🔲 Confirm Moving Company or Truck Rental 
🚛.
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⏰ The Day Before Your Move:
📌 Keep Moving Materials Handy – Don’t pack your 

labels, tape, or tools yet! 🎯

🔲 Pick Up Your Rental Truck – If moving yourself.

⛽ Fill Up Your Car with Gas – Also check oil & tire 
pressure.






